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BBEJIEHUE

9TO PYKOBOJCTBO Oy/JileT OCOOEHHO I0JIE3HO JJsl Bac B TOM CJyyae, eCJIu Ball

OU3HEeC MOJBEpPXKEH CJeAYIOIIUM CHMITOMaM GOJiIe3HW, OT KOTOPOH CTPaZaroT

MHOrve KOMIIaHHH:

A 4

\ 4

npodajicu 2eHepupylom Hedocmamo4vHoe Ko/1u4ecmeo 3aKa308 - 20pa3do
HUdice, YeM oxcudarom pykogodcmaeo u camu npooaxcu;

8 KOMNAHUu Hem Rno8mMopsiemMo20 u Mmacwmaéupyemoz0 npoyecca
npoaasic - 8 pe3ysbmame npodaxcu Xaomu4Hsl UAU HECMAOGUAbHbI;

MapKemuHz n/a0X0 CMbIKyemcsi ¢ npoadaxcamu, 8 yeja0M 0eMOHCmpupys
HU3Kyl0 agpdpekmusHocmb u dasas npodaxcam HedocmamovyHoe KOAU4ecmeo
AUdos;

MapkemuHz desaem MHO20 pabombl, HO € HENOHSAMHbIM 3IPPekmom u
pe3yasbmamamu. MapkemuHz He Moxcem 0eMOHCMpUpoeams 4Yemkue
nokasamesu ROL

ce6ecmoumMocmsb HOB8bIX KJAUEHMO8 U HOB8bIX 3aKa308 06X00s1mcs
KoMnaHuu ece dopoiice, npubblib U Mapica nadarom.

B nesjom, OAHMH HWJIM HECKOJIbBKO TaKHM CHMIITOMOB O3HA4Y4dKOT, 4YTO Balla

CyLeCTByIOIlasl MallWHA TMpOJAAX ycCTapeja - OHA HYXKJAAaeTcd B IOJIHOM
MOJA€EepHM3allud WM 3aMeHe Ha HOBYKW. B 4yeM 0CO6eHHOCTH 3TOH HOBOU
MalllMHbl, 6jaroapss 4eMy oHa 6oJiee MpoU3BoAWTeNbHAsA U 3PPeKTHBHASA — 006

3TOM Hallleé pyKOBOACTBO.



1. Peanmuu coBpemennoro B2B mupa

1.1 U3MeHeHUe PLIHKOB U KJINeHTOB B B2B

OfHOM M3 MPHUYMH TAKOT'O IMOJIOXKEHUs SIBJISIETCS TO, YTO COBpeMeHHbI Mup B2B
3HAYMTEJbHO U3MEHUJICS, B TO BpeMsI KAK METO/ibl U NMPHUeMbl paboThl B MPOAaxKax
OCTaJIUCh CTapbIMU. BOT HeKoTopble KJto4YeBble GAKThI, J€MOHCTPHUPYIOIIHeE
n3MeHeHus B B2B *:

v' 83% nokynameseii B2B akmugHo uwem nocmasuwukos U peweHus
ceoux npobsaem yepez HHmepHem

v’ 90% nokynameaeii B2B zosopsm, umo onu CAMH Haiidym
nocmaswuka, ko2da 8 3mMmom 803HUKHem HeobxoduMocmo.

v mosavko 10% nomeHyuaabHbIX  KAUEHMO8  npuxodum K
nocmaswjukam yepes X0/100Hble 360HKU

JTU U NoA06Hble UM GaKTbl TFOBOPAT O 2-X paJAUKAJIbHBIX M3MEHEHHUAX B
noseaeHuHu B2B nokynarenen:

1. K/MeHThl HQUMHAKT CBOM IMKJI 3aKYNKHU 3a40JIr0 A0 TOro, Kak 06 3TOM
y3HaeT NOTeHUa/IbHbIM MOCTAaBUIMK, U JIeJIal0T 3TO Yepe3 HTepHeT.

2. KuimeHTBI cerosiHs ropasao Jydlie KOHTPOJIMPYIOT CBOM LUKJ 3aKYNKHU U
MeHbIIIe 3aBUCAT OT MPSMbIX KOHTAKTOB C OCTABIIMKAMHU.

1.2 Kak pearupyroT Ha 3T U3MEHEHHUS MapKETHUHT U MPOJaxKH

WTak, Mbl KOHCTaTUpPYeM, 4YTO NpPOJaXU B coBpeMeHHOM B2B ctanu HaMHOro
cnoxkHee W TpyaHee. KpoMme paZjiKa/bHOrO BJUSIHUS WHTEPHET (KJIUEHTHI...
HaxoaAT Bac CAMMW»), skcnepTbl oTMevaroT 3 jApyrue ¢akTopa, BbI3BaHHbIE, B
NIepPBYI0 0Yepe/ib, HECTAOUJIbHOCTbIO PIHKOB U 9KOHOMHUK:

¢ npoliecc 3aKyIlmoK CTajs 06oJsiee CJI0XKHBIM, 0OoJiee JJIMHHbIM, HO MeHee
npejcKa3yeMbIM

€ KoJMYeCcTBO aKTHMBHBLIX 3aKyINOYHBIX LMKJOB yMeHbIIAeTCd: Jaxke KOrja
KOMIAHUM IJIAHUPYIOT WHBECTULMH, WX MepeBoJ, B a3y peasusanuu
3aBUCUT OT MHOTUX GPaKTOpPOB

@ B IIponecce IMNpHUHATHUA pEH_IeHI/Iﬁ YBE€JIMYUJIOCh KOJIMYECTBO BJIMAOIIUX
HT'POKOB.



YacTh KOMNAHWUM NBITAETCA OTBeYaTh HA 3TU BbI30Bbl TPAJULMOHHbIM METOJOM —
yBeJUYHMBasi WHBECTUIUM B KOJIMYECTBO MPOJAABLIOB, UX OOYYEeHUE U CUCTEMBI,
nojjJep>KMBawlye NpoJa*ku, B 4aCTHOCTH, cucTeMbl Sales Force Automation uiu
CRM. Enie KoMIIaHWY YBEJIMYUBAKOT UHBECTULIMM B MAPKETUHIOBble MepPOINPUATHS,
TPaJULUUOHHO CTUMYJIUPYIOUIAE CHOPOC: TeJeMapKeTHUHI, e-MeWJ MapKeTUHT,
NpsAMOU MapKeTHHT M OIlJIaTa 3a pe3yJibTaTbl NOUCKOBBIX cucTeM. OHAKO BCe 3TO
JlaeT BecbMa cJ1abble pe3yJbTaThl.

BoT HekoTOpble paKThl 3GPEKTUBHOCTH TAaKUX MEPONIPUATHI:

B opeanuzayusix, 20e B0POHKA npodaxc NnoJAHOCMbH NpUHADAEHUM
npooaxcam, camocmosimesibHbili NOUCK HOBBIX KJAUEHMO8 U 3aKA308 Ha
Ha4aabHblx cmadusx (nouck .sudos) 3aHumaem 9o 40 % epemeHu
npodasyos. U 25 % 3moz2o epemeHu npusHaemcsi NOJHOCHIbIO He
aghdhekmueHoill mpamoti epemeHuU.

IIpu smom npodasysbl npusHarwm, 4mo OHU oxcudaau 6bl 606Uy omdayy
om mMmapkemuHza 6 3mol pabome. OdHako mosavko 23 % u3 ecezo
Ko/iuyecmea /udos, C2eHepupo8adHHbLIX MAPKEMUH20M, NPUHUMANMCS
npodadxcamu. 56 % audos npodasywvl HAX00M camu.

B 2010 2. extcedHe8HO Ha 20.108bl B2ZB nokynameaet obpywugasoct 6os1ee
500 man coo6wenuli pekaammozo xapakmepa. 90 % u3 3mozo Koauvecmsda
nompebumenu cHuma/au CNAMOM.

Kpamkoe pestome smux gpakmoe makoe — 8 NOUCKe HOBbIX 3aKA308 He 3 PheKmusHbl
HU npodasybsl, HU Mapkemosaozu. Kawouegoll npobsemoll obe cmopoHbl npudHarwm
Kayecmaeo u Ko/u4ecmaeo Audos.

['nasHasi npuvuHa, no KOomopol KOMNAHUU He Mo2ym ChpasumbsbCsi C HOB80U
cumyayuell - ux MawuHa Npoada’Mc nepecmasa coomeemcmeogamsv HO8OMY
nogedeHuw U O0XHCUOAHUAM KjAaueHmos. Kiauenmbvl usmeHuaucb - O00AXHCHbI
uaMeHuUmMbvCsl KomnaHuu. H npescde ecezo, - 8bicmpausasi Hogvle Modeau U NPUHYUNbI
npodasi.



2. I'maBHBIE OTIIMYUS HOBOW MAaNIMHBI JOXO0J1a

Hrak, TpagULIUOHHBIE YCHUJIMA BOKPYr' CTApbIX MNIPHUHOWIIOB [A4dOT cJabble
pP€3yJabTaThl. ['1aBHas IIppu4MHAa COCTOHUT B TOM, 4YTO MOJAEJKM H IpOoLeCChl B
KOMIIAHUAX BBICTPAWBAKTCA BOKPYIr OJHOI'0 JOMHHHUPYIOLIEro NpUMHOUIIA - KaAK
OHHM CaMM NIpoAaIoT. A He BOKpPYT TOr'o - KAK NOKYIIAKOT UX K/IMCHTDI.

Ha060p0T, BblJlaloliecd pe3yJbTaThbl IMOKA3bIBAKOT KOMIIAHHWH, KTO pe€aJIbHO

CMeHHUJ POKYC C CaMUX Ce0s1 Ha MOTPebuTeIs.

HoBas MammHa npojak 6a3upyeTcs Ha CJAeAyIIMX NPUHIUNAX:

1. TIlepexos ot camo (ceitn)-meHTPUYECKHX Ha

K/IMEHTO-LEHTPHUYIECCKHE IMOAXO0AbI: peaanbIﬁ Y4€ET B

2. CoBpeMeHHBbId MOKyIaTeJb  HIIET
MHOOPMAIUIO O MOCTABIIMKAX U PEIIeHUsIX B
CETH U JieJIaeT NepBble 3aK/II0YeHHUs 3a/10JIT0
JI0 KOHTAaKTa C TmpojaBuoM. [losaTomy
cpeacTBA M METOJbI BXO/JAILEro
MmapkeTuHra (Inbound) HaunHaWOT UrpaTh
OOJIbLIYI0  pOJib, YeEM U CXOISILIHAM
(outbound).

npoueccax U noaxonax, KAK kiauventsl 3akynawT u KAK
Jiydiiie COOTBETCTBOBATh KOHKpPETHOMY 3Tamny
»KU3HEHHOTO IIMKJa KJHeHTa.
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«BXO,[[HUJ,PIf/i» MapKEeTHHT, HaHpaBJ’IeHHbIﬁ Ha TO, KaK IOTE€HLHWAJIbHOMY
HOTpGGI/ITeJII-O 6bICTpee H IIpouie 4OCTHUYb BAC, a He BaM AOCTHUT'AaThb €ro, Kak

3TO JieJIaeT «ACXOAAIIHMN».



Inbound - 3To cpeacTBa Beb 2.0, 6s10TH, coljMaibHble CETH, BeOMHAPHI, JJOKYMEHTHI
06y4alolllero ¥ peKOMEHAYIUIero xapakTtepa M T.I. IJTO BCe TO, YTO CO3JAET
neHHbld g nokynateass KOHTEHT. 3Tu MeToAbl HauMHAKT UrpaTh ropaszo
60Jsiee BaXXHYI0 pOJib, YeM TPAJUIMOHHbIE METO/bI MpPepPbIBaHUS, OTHOCSILUECH K
outbound - BbICTaBKH, CEMUHAPDI, X0JIO/IHbIE 3BOHKHU.

L) 3. HMeHHO mno 3TOH NpPUYUHE KOHMeHm-
- MApKemuHz c¢ma/a O00HUM U3 2/1a8HblX cpedcms
-
. ; MapKemuH2a B IIOUCKe HOBBIX U YyJep:KaHUA
- | Pl | =
== CyUleCTBYWOIIMX KaWeHTOB B B2B. B To xe

BpeMA, MapKeTUHI-MeHeIKepbl IMPHU3HAKOT, YTO
CO3JaHHUE IPHUBJJIIEKATEC/JIBHOIO MU II10JI€3HOI'0o
KOHTEHTA ABJIAETCA OAHOﬁ u3 CaMBbIX
BbI3bIBAKOIIIHNX 3a4a4 B yiipaB/JIEHUHA
MApKETHHI OM.

4. TlockosbKy TOTEHIWalbHble KJIWEHTBI (JH/bI), Bxog,
npuxojsiue d4epes HWHTepHeT SABJAKTCA 4acTo
aHOHHMMHBIMH, UX HUJEeHTU(UKALUs U BOBJEYEHHE B
JIMAJIOT CTAHOBATCS BaXXKHbIMU 33/jlayaMUd MapKeTHHTa.
KiroyeBbIM NpernMyleCTBOM MePeAOoBbIX KOMIAHUH,
ABJISIETC  IOCTPOEHHE  Pa3BHUTBIX  MPOLECCOB
ynpaBJjieHUA JUJaMH U UX aBTOMaTU3aLus.

5. Bce 3To o03HavyaeT TakXe, 4YTO H3MEHWJAChb POJib
MapKeTHUHTa — OH HAYWHAaeT UrpaTh ropas/io 60JIbIIYI0 POJib
B KoMnaHusx B2B. U, npexae Bcero, - B IOMCKe KJIUEHTOB
yepe3d Beb6, B 00paboTKe M KJaccMPUKALMUU JIUJOB U
nepe/layu Mx B NPOJAKU.

HoBas MammMHa JA0XO0A0B MNPUHAAJIEKUT OO6EUM
¢yHKIMAM oOpraHMsalud B PpPaBHOM CTelNeHu -
MapkeTtuHry u IIpogaxxkam.

B 3ToM ee kapAvHa/ibHOe OTJWYME OT CTapoW MamuHbl npofax B2B, rae (B
OOJILIIMHCTBE  CJy4yaeB)  MapKETHHI  BBINOJIHAET  OOCJAYXMBAIWOIIUME U
BCIIOMOTraTeJIbHbIE JJIs1 TPO/iaXk POJiM, @ BOPOHKA NMPOJAX, — KaK MoJiesib paboThl €
KJIMEHTaMU, - IIOJIHOCTBIO IPUHAAJIEKUT OTA ey POJAXK.



2.1 Pe3ysbTaThl NepeA0BbIX KOMIIAHUU ropasjo Jy4lie

KoMmnaHuu, BHepUBIIKE 3TU 5 NTPUHIUIIOB B MPAKTUKY, IEMOHCTPUPYIOT HAMHOTO
Jiydille pe3yJibTaThl B 6U3Hece:

[lonyyeHHe HOBBIX 3aKa30B O0OXOAUTCSA TroOpa3Ao JelieBjie -
CTOMMOCTb JIWJa TpPU HCIO0Jb30BaHUM CcpeAcTB inbound Ha 62 %
MeHblle. /JleCTBUTE/NIbHO, pa3HUI[A B CTOMMOCTH MeEXJy cepueu
BeOMHApPOB U cepuell ceMUHApOB — OTPOMHasi, XOTSI pe3yJibTaThl B psijie
CJly4aeB MOTYT ObITb OYeHb OJIM3KHUMHU.

3HayMTeJbHO COKpPAWIAKTCA 3aTpaTbl Ha  JAOpOrocrosigue
MeponpuAaTua outbound - xosi04HbIE 3BOHKH, MpPSIMble PACCBLIKU U
Jipyrue nojo06Hble MEPONPUATHS, 3aHMMalOIIMe 3HAaYUTEeJIbHOE BpeMs U
pecypc MOTyT GbIThb CBeZleHbl K MUHUMYMY.

3HAYMTeJbHO  yJydllaeTcsd 3¢ PeKTUBHOCTD (kayecTBO WM
KOJIM4Y€eCTBO) NMOJIy4YeHUsA HOBBIX JUAOB. CorsacHo uccie0BaHUSAM,
ONTUMMU3aALUsA BeO-CaliTa, COLUAJbHbIE CETH, €-MeWJ MapKeTHUHI IO
3G PEeKTUBHOCTH CPaBHSAJIMCh WM Ja)Ke ONepeXarwT TpaJUullMOHHbIe
CpeACTBa, KaK BBICTABKM U CEMUHAPBHI.

Bosibiie npeackasyeMoCTH U CTAGU/IBHOCTH B MPOTrHO3ax NpPOJax -
$OKyC Ha KayecTBe JINJ0B, U3MepPEeHHEe KJIIYEBbIX MTAPaMeTPOB BOPOHKHU
JlaeT ropa3/o Jiydllee IOHMMaHUe O JUMHAMUKe U3MeHEeHUU B nopTdese
3aKa30B U, COOTBETCTBEHHO, TII03BOJISIET /JieJlaTh 0o0Jiee TOYHbIE
IPOTHO3BI.

B nesnom, - ropasgo Jydymue ¢puHaAHCOBBbIEe MoKa3aTeau. KoMmnaHuy,
KOTOpble BHeJpPWJ/IM YIpaBJeHUe JHUJAaMU HUMelT Ha 67 % sydiue
nokasatesib ROMI (okynaeMocTb MHBECTULMI HA MapKeTHHT) U Ha 20 %
Jly4dillee II0Ka3aTesu pocTa IpoJax.

PaccMoTpuM 6oJiee JieTajibHO HOBble MPUHIUIIBI, MO3BOJISIIOLME JOCTUYb TaKHUX
pe3y/bTaToB.



3. YCTpOMCTBO HOBOM MAIIIMHBI IOXOJI0B
3.1 KiimeHTO-IeHTpU4YecKas Mmoaesib: NoHATh, KAK nokynarwT KiineHThI

[loHuMaHue ¥ peasu3anusa MexaHrnsma npuBsa3ky B ToM, KAK nokynatot KJIMEHTDI
- a He KAK MBIl npopaeMm, - sABJiseTCA NPUHLUNHAJBHBIM OTJUYUEM HOBOU
MalIWHbI JOXOJ0B, €€ COBEPILIEHHO JPYroil KOHCTPYKTUBHOW KOHLENIUEN.

OGBbIYHO, B KOHLEMIMU KJACCUYECKOW MalllMHbl MpPOJaXX U, OCOGEHHO, MpH
dopMasimzauuMu W aBToOMaTu3anuu OusHec-npoueccoB (CRM, SFA) kuwyeBoe
BHHMaHUe OTBOJUTCS JAeTalu3alUy OU3HeC-MpoleccoB npojax. KiveHT ke npu
3TOM OCTaeTcsl Ja/ieKo Ha nepudepud, - B NPHUHIMIE OH HYXXeH IMPOCTO KakK
cpedcmeo 0415 peaausayuu cO6CMeeHHbIX NJIAHO8 U NPOYeccos npooaxc.

Ha camoMm jiesie moxo/1 «KJIMEHT KaK CpeJiCTBO» (A He 1ieJib 6M3Heca) CTUMYJIUPYET
noBeJieHWe npojaBuoB B ctuie PUSH - pexum npepbiBaHUM, arpecCUBHOE
HaBsI3bIBAHHWE CBOUX MPHUHIIMIOB. ITO pe3KO KOHTPACTUPYET CErofHs C peajusiMu
COBPEMEHHOro MHUpa:

Ta6J. 3.1 CTapre MeTOoAbl HE OTBEYAdKOT COBPEMEHHOMY IIOBEAEHNIO KJIMEHTOB

IlosedeHnue npodasyoe 6 cmuse PUSH
(cmapas mawuna npodadic)

Kauenma Hado Haiimu: oTcloJja peAoYTeHHe
MeTo/laM pepbIBaHUM — TaKTHKa outbound

Kauenmam Hado HanomuHams o cebe u
2py3ums uHgopmayueli: B peayabtaTe B2B
OpraHM3alMY NOJYYal0T COTHU HAaBSA3YHUBBIX
CO06IeHUH (IpepbIBaHUI) B 1€Hb.

I'nasHoe 8 pabome npodasya — 3mo «Haiimu
K/ueHma u ymems y2080pUmMb.:
MHO>XeCTBEHHble MaHUITYISITHUBHbIE
TeXHOJIOTHH (KaK 60pb0a C BO3paXKEHUAMHU U
T.I..) BeiyTco 6e3 yyeTa TOrO, Hy>KeH JIM Ha
CaMoM /ieJie KJIMEHTY Halll MPOJIYKT U UMEHHO
ceiyac.

A5 yseauueHust npooaxic HyHCHO yeeauqums

Ko/1u4ecmaeo 1udoe: nporpaMmmsel outbound (=

ele 6oJibllle HaBsA3bIBAaHHUs) U aBTOMAaTHU3aLUsA
MPOLECCOB MPOAAK OUEHDb BAXKHBI.

Peaauu coepemenHozo mupa B2B
(20e Hys#cHO adanmuposamucs)

Kauenmu! camu Haxo0sam 8dc: HYKHO
pa3BuBaTh inbound

Kauenmul ece 6obwe cuumaioom makue
npepbieaHusi cnamom. TakxKe KJIMEHTbI Bce
6oJiee OTPULIATENBHO PEATUPYIOT Ha X0JI0HbIE
3BOHKHU U HaBA3bIBa€Mbl€ BCTPEYHU — Y HUX
MPOCTO HET Ha 3TO BpeMeHU. Ec/ii ToJIbKO UM
CaMHUM 3TO He HYXHO.

80 % 6usHeca - amo cywjecmeynoujue
K/IUeHMbl: TOHUMaHUe TOro, KakoH ux
npeJblAyIUi ONbIT, KAK OHH COBEPLIAIOT
HOBBIE MOKYIIKY r0pa3zo BaxKHee MOUCKA
HOBBIX. /lJ151 11060T0 KJIMEeHTa — BaXKHO MOHSATD,
4YTO eMY HY}#CHO celivac, 2de oH Haxodumcs 8
peweHue ceoux npob.em.

IIpo6.aema cospemerHozo BZB - amo ka4yecmeo
/IUA08: Y TIOCKOJIbKY KJIMEHTBI IPUXOJST Yepes
pa3Hble KaHaJlbl U HAUMHAIOT CBOM LIUKJI
NpoJax ropas/io paHblie, TO
aBTOMATHU3HUPOBATh HY>KHO MPOLECCHI,
KOTOpbIe OTBEYaIoT 3a ynpasJjieHue JINAaMHU
(kak mpaBuUJIO — IPOLECCH] MAPKETUHTA).



BesycsoBHO, mpoueccel npojax Hy:HO (opManu30BaTb U aBTOMaTHU3UPOBATh.
OfHaKo BONPOC COCTOUT B HU3KOU 3QPEKTUBHOCTH MOJLOOHBIX OPI. U3MEHEHUH,
KOTOpble JeJaloTcsl 06e3 MNPUBA3KM K HU3MEHEHUSM B MOBEJEHUHU LieJIeBbIX
KJIMEHTOB.

Ycnex B 3HAYMTE/JIbHOM YJIydllleHUH OM3Hec-NoKa3aTesJel COCTOUT B afalTaluu K
HOBBIM PBIHOYHBIM YCJOBHUSAM. A JIJIs 9TOr0 HY>KHO BBIPOBHATH CBOM MPOLLECCHI
NpPoAaX K mpoueccaMm 3akynku. CieZjoBaTe/IbHO, TOYKA OTCYETA — 3TO MPOLECChI
3aKyINKH KJIMEHTa.

3.1.1 Onpege/uTh TUIUYHBIE NIPOLECCHI 3aKYNKH LieJIeBbIX KJIMEeHTOB

CoBpeMeHHbIM KiUeHT B2B Bce 6Gosiblie JOMUHUPYET — OH 06J1aZjlaeT OOJIbLIUM
KOJIMYeCTBOM HHPOpMALMU elle JO TMepBOM BCTpeYH C MNOTeHLHUAJbHbIM
NIOCTaBUIMKOM. bslaroziaps aToMy OH ropaszio Jiy4ylle OpUeHTUPYETCA B CUTYaLlUH,
3Hasd PbIHOK, KOHBIOHKTYPY, BO3MOXHbIEe pelleHUd U TeHJEeHLMU. ITO O3Hayaer,
YTO OH BCe OoJiblle KOHTPOJMPYeT CBOW TMpoLecC 3aKylnKu - BCIO
110CJIeJ0BAaTe/JIbHOCTh LIaroB IO 3aKyIlKe pelleHud U 4YTO IOCTaBLIMKaM Bce
CJI0’KHee BJIMATb HA IPUHATUE HYXKHBIX UM PelLleHUH.

[lockonbKky TpeboBaHUS W OXUJAaHUA pas3Hbix JI[IP-0oB OyAyT 3Ha4YUTEbHO
OT/IMYaTbCAd Ha PpasHbIX 23TanaX, KJAKYEBbIM MOMEHTOM B BbICTPaUBaHUU
B3aMMOBBITO/JHbIX B3aUMOOTHOLIEHUN CTAHOBUTCS AACHOE NIOHMMaHue, HaA KaKOM
JTane 3aKyNnKH HaX0AMTCA NOTEeH A/ IbHbIN K/IUEHT.

[Ipouecchbl 3akynku B B2B MoryT BkJtoyaTh /1o 10 u 60oJsiee 3TanoB B 3aBUCUMOCTH
OT KoMNaHUU. [losie3HbIM /i1 JAHHOTO PacCMOTPEHUS daBjseTcd noaxon Forrester
Research, oTpaxarouiuii eTajJbHO HauboJiee TUMMYHbIE TOJXO0/bI U B TO K€ BpeMs
yOPOIIAOLUHT JJ11 TOHUMAHUSA 3Ty CJIO’)KHOCTb K 4-M HauboJiee BaXKHbIM dpazam:

1) «OmKpbImb» — 0CO3HATh CBOIO MIPO0OJIEMY U OTKPBITH JIJIsI CEOSI MUP
HOBBIX BO3MOXHOCTEM.

2) «Hccaedoeambub» - viccyieloBaTh PbIHOK Ha IpegMeT
aJIbTepHAaTUBHbIX PELlIEeHUH.

3) «3aKynume» - KyIuThb HE06X0JUMble KOMIIOHEHTHI PellleHUS.

4) <kHHmMe2pupo8amse» — UHTETPUPOBATh pPellleHUE B CBOU
onepalMOHHbIE IPOLECCHI.
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[Iponecc 3akynku corJiacHo Forrester Research npegcrassien Ha puc. 3.1.

1. Oco3Harb HOBBIE POOIEMbI H BBI30BBI
2. [Ipunsrts pentenne 00 H3MEHEHHAX
3. VY3HarTh 0 BO3MOX. IOAXOAAX H PEIICHUSIX

10. AnontupoBars u 1 ~ 4. Onpenenuts

BHEJIPHTH ycnosusi (T3)
11. Hamepurs u 5. HWpenrndmi.
: e TepPHATH
R WnTerpupoBarhb . Uccienobars ||tk
pe3yIbTaThl 6. Iloctpouts

12. Paspenuts ux c HaubOonee
Y4aCTHUKAMH BBITOJIHBIH

OTpaciu u > Kvourhb , CLCHApHUi
coo01ecTB -

7. CpaBHHTb IBTEPHATHUBEI
8. IlpunaTts peuieHne
9. 3akynurs

Puc. 3.1. [Ipouecc 3akynku corsacHo Forrester Research

CoBpeMeHHOCTb [JAaHHOrO MOJX0Ja 3aKJ4yaeTcd He TOJIbKO B II0JHOTE U
JeTaJIbHOCTU. A TaKXKe B TOM, YTO OHA IIPU3HAET peaJbHOCTb MHOTUX MOMEHTOB, HE
COOTBETCTBYKILIUX TPAaAULMOHHBIM B3IJ/AJaM O PalMOHAJIbLHOCTH U JIOTUYHOCTHU
MPOLECCOB 3aKyNnKU B B2B.

[llaru 1 u 2 ABASAOTCA B 60JIbIION CTENEHU SMOIIMOHA/TIbHBIMH, TAK KaK pellleHHue 10
BHYTPEHHUM H3MEHEHHUsIM BCerja He TMPOCToe U ameuyIMpyeT K I[oTepe
KOMOOPTHOCTU U OINpeJieIeHHONM CTabWUJIbHOCTH (cTaTyc-kBO). TakuM o06pasowm,
BBITO/Ibl M3MEHEHUW WJM, HA000POT, Yrpo3bl COXPAaHEHUS CTATYC-KBO [IOJDKHBI
ObITh JOCTATOYHO 3HAYUTEJIbHBIMU /IS MPUHSATHS PellleHUsI 00 U3MEeHEeHHUH.

Takxe B oT/IMYMe OT TPAJULMOHHOM BOPOHKHU NMPOAAXK 3TOT LIMKJ «IPOAJIEeBAET
»KU3Hb» 3aKyNOYHOIr'0 LUKJA [0 3TAlOB BHeAPEHUs U QpUHAJbHOU OLIEHKHU ONbITa
(warm 10-11). UMeHHO 3TU QUHAJIbHbIE OLLEHKU KJIMEHTA MOBJUSIOT Ha TO, OyAeT
JIU coBeplleHa MOBTOpPHadA (ciaeaywoias) nokynka. Eme sta mMopenb oTpaxaeT
CTpeMJIeHHe COBPEMEHHOTIO INOKyNaTeJss pa3fesUTh IOoJIy4YeHHble pe3ysbTaThbl U
OLIeHKH C JPYTMMH y4aCTHUKAaMM OTPaC/Id U B NPOoQecCHOHaJbHBIX COO0OIEecTBax
(mar 12).

Ba)kHO OTMeTHUTB, YTO Ha BCeM NpOTs:KeHUU Pa3 «OTKpbITHE», «HccnesoBaHue» U
B KOHULe ¢a3bl «WHTerpanusa» noTpebUTesb aKTUBHO MCIOJb3YeT CeTeBble
pecypcbl — Kak JJid NOMCKA, TaK U [Ji1 KOHCYJIbTAalld¥, U PpaclpoCTpaHeHUs
vHpopMayuu. HMMeHHO MNO3TOMYy npefoCTaB/sieMbli KOHTEHT W NOJAJepKKa
oTHouleHUM {0dpP + OH-MalH} OyZeT UrpaTh pellawllee 3Ha4YeHUE B Pa3BUTHUH €ro
OTHOUIEHHUH C MOCTABLUKOM.

11



3.1.2 BIpOBHATb NPOLECCHI 00eUX LUK/IOB

Ecnin Mbl ry60KO NOHSIJIM NpOLecC 3aKyNKW Hallero LeJeBOro KJUEHTa, TO
cAeylolMMyA 5 BaXKHEHIIMMH 33JayaMd MO0 CHHXPOHM3allMM Hallero IMKJa
NpoJax OYAyT CleAyIolHe:

1) [loHATH HAa KAKOM 3Tame LUKJ/a 3aKyIKH HaXOJAUTCS KJIUEHT

2) OpraHu30BaTh AMAJIOT, YCTAHOBUTb OTHOIIIEHUS

3) YTOYHMTD CTATYC (= NOHSAATh TOTOBHOCTD K NOKYIIKE)

4) B caydyae rotoBHOCTH (cTaTyc = sales ready lead) - mepeaaThb B
NPOAAKU

5)B ciay4yae HEroToBHOCTH - «HNOANUTBHIBATB» (IOJ/E€P>KUBAThH)
OTHOILEHUS WM Y AJUTh KOHTAKT U3 6a3bl.

Tunu4yHo, 3a peasu3alMi0 BCeX BbIlIEyKa3aHHbIX 3a/lad B KOMIAHHHU OTBevyaeT
MapkeTHHT. [loyeMy MapKeTHHT, a He MPoAaXKu?

,[lBe rj1aBHbIE€ IPHUYHUHBI.

1) Kak ObLJIO OTMEYEHO, 3Ta MpeJBapUTeJibHAsA MPOpPabOTKAa 3aHUMAET
MHOTO BpeMeHH W TpaTa BpeMeHH NPOJIaBLIOB HA 3TOM 3Tale SBJISETCs
HEeNo3BOJIMTEJbHON POCKOIIbIO;

2) UMEHHO MapKeTUHT NPOBOJAUT KaMNaHUU reHepaluu JUJ0B (= CTOUT y
HayajJla BOPOHKM NpPOJa)X) M BJIaZleeT COOTBETCTBYKUIMMHU CpeACTBAMHU
NpOJBUXKEHHUSI — IO3TOMYy OH M [JIO/DKEH 3aKaHUYMBATh 3TU KaMIaHUHU
3G PeKTHBHBIMU pe3yJibTaTaMH.

Puc. Huxe WJIJINCTPUPYET IponeCcC CTBIKOBKH.

KPI _ %% 1OSALHBIX
Komwecmeo Komuuecmso N Obvembt >

KAuenmos,
LMK npoxask udoe 20MOBbIX TUO0E npoodadxic

-
HPUOBLTD

> 1. T'enepauns >> 2. Ynpasaenue >> 3, Mponamn >> 4. Ynpasienne >
JIH0B JIHIAMH ONBLITOM
A A A

A

aTy i i i
Cranye 3'1}mre e - ['oToBwIi Be 1'[1{'19 Homropeis,
ad | P OTO O d
pe” P KJIMEHT PEryIsApHBI,
COBAHHBIH JIHMO CHOCIKA JTOSTIBHBIH
Provpect —> Lead —s Sales Ready —s Sales  —s> cytomer —s Repetitive,
; Lead Opportunity Loval
Huxa 3akymm v

‘II&

Puc. 3.2 CuHXpOHU3aL M4 LIMKJIA 3aKYIIKU U [JUKJIA IPOJAX
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,[l.HH MMOHMMAaHUS 3TOU KapTHUHbI BA2KHO OTMETHUTD CJIeAyIoIre MOMEHTDI.

€ Iluka 3aKyNKM — 0Ka3aH KaK BbIGOPOUHBIN GparMeHT U3 MHOXeCTBEeHHbIX
N0 06HBIX LIMKJIOB, cOCTaBAsAOUIMX Kru3HeHHbIN LUk kaveHTa (puc. 1).

€ Iluka npoAax BK/IOYaeT 4 BaXKHBIX GU3HeC MpoLecca:

v’ TeHepayusi udoeé TpeACTaBASeT CO60H  XOpOIIO 3HAKOMbIE
MapKETHHTOBble IMPOTPaMMbl, KOTOpPble MOTYT HMETb pPa3/JUYHbIE
opueHTauWu W 1eau. OAHAKO B KOHEYHOM pe3yJbTaTe BCe OHH
JIOJDKHBI ZJaBaTh OOJIbIIIE JIU/I0B.

v YnpaesieHue saudamu - TpoOLeCC BKIKYAEMbIH B KJACCHUYECKYIO
BOPOHKY NpOJaX, COCTOMT K3 NOA-NpolueccoB. 1) Kiaccupukanuu
(oueHKy) U10B, 2) NOANMTKY JIUA0B, 3) NepeJilauu JIUJ0B B IPOJAXKH.

v' [Ipodaixcu - K1acCUYECKUI MpoLecc KOHCYIbTaTUBHBIX MpoJax B B2B.
OZHaKo B BbIlI€yKa3aHHOM KOHTEKCTE OH HAaYMHAETCsS C MOJIy4yeHHUs
T.H. KTOTOBOTO JIUJIa». B KOHTeKCTe HOBOro MOHUMaHUs peaauit B2B u
paszaeneHus QYHKIMU BHYTPHU OpraHU3al|dM, 3TOTO «TOTOBOTO JIKAAa»
Jl0JIKEH NMPeJ0CTaBASATh MAPKETHHT.

v’ YnpassieHue onbimom - psifi MPOIECCOB B KOMIIAHUM, HaNpaBJeHHbIX
Ha OLIEHKY U KOPPEKTUPOBKY MOTPEOUTENHCKOTO OMNbITA. YKA3aHHbIN
Kak TmociegHUNA 3Tan (MOCKOJIbKY HMeeT HenocpeACTBEHHOe
OTHOILIEHHE K CepBHUCY), npolecc (-bl) ynpaBJeHUs ONbITOM B 6oJiee
IIMPOKOM MOHUMAaHHUHU Ha CaMOM JieJie 3aXBaThIBAlOT BCE 3Tallbl [IUKJIA
3aKyNKH KJIHMEHTa.

€ HawmGosiee KPUTHYHBLIM MPOLLECCOM B IIeMOYKE, €ro Y3KUM TOPJBIIIKOM MM
OrpaHUYeHHeM IpoLecC fABJSAETCA yNpaB/ieHUe JIMJAAMHU - KpacHBIU
KPY>)kOK Ha puc. 2. HMMeHHO ero oTcyTcTBUMe JM60 HeAOCTAaTOYHAs
3(pPEeKTUBHOCTD ABJIIETCS NPUYUHOU TOTO, YTO KOJMUYECTBO FOTOBBIX JIU/0B
SIBJISIETCS IBHO HEJOCTATOUHBIMU [IJ151 06ecrneyeHUs1 npouecca NpoJax.

€ Tlporecc ynpaB/ieHNs JUAAMHU HepPa3pbIBHO CBS3aH MOCTOSAHHOMN OIeHKOH —
kBasndukanuen JugoB. COpTUPYs UCXOJHbIe 3aPOChl HA TOTOBbIE JIU/bI,
Tpebyloliye MOANUTKU U «JUCKBAaJIUULIMPOBAHHbIE» (OTCEB), MapKETHHT
CroCcoOeH [JOCTUTraThb CBOEM LieJid - TMOCTOSSHHO CHabXaTbh NPOAAXKH
KayeCTBEHHbIMU (FOTOBBIMHU ) JINJAMHU.
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3.2 Inbound marketing - a¢PpexTuBHee!

[lo onleHKaM uccie0BaHUM B pa3BUTHIX cTpaHax K 2015 roay 75% saugoB 6yaer
reHepupoBaTbCs 4epe3 ceTb. HMcxoasa W3 23TOro, MNporpaMMbl BXOZSIIETO
MapKeTHHra CTpPOSTCS Ha JiorMKe «Bbimle Tpaduk (mocemaemMocTb camra) -
60JIb1IIE JINAOB — 60/IbIIIE€ KJIMEHTOBY», puc. 3.3.

Tpa(l)m( Tpaduk u paboTa c JUJaMU B CBOK OYepe/lb MOJHOCTbHIO
3aBUCAT O KayeCcTBa KOHTEHTA U OT TOr0, HACKOJbKO OBICTPO
ero MOXXHO HaWTH B ceTH. [lo oOlleHKaM aMepHUKaHCKUX
HCCJIe/IOBaTeJIbCKUX areHTCTB CTOUMOCTD Jinjia B inbound Ha 62
% HMXe, yeM B outbound. Te ke UICTOYHUKHU OTMEYAIOT, YTO AJs
B2B mnoJsib3oBaTeJ el Bce 60JIbINYI0 BAXKHOCTb B MPUOOPETEHUHN
JIUJIOB UTpPalOT TaKTHKa U cpeicTBa inbound - conuasbHbIe
cetH, 6s10ru U SEO.

KIIICHTBI

Kpome mnosydyeHusi Jau0B, TexHHKa inbound xopoima s NoAJep:KaHUS U
Pa3BUTHUS OTHOLIEHHUS Ha MOCJAeAYIOIIMX 3Tanax >KU3HEHHOT'0 IIMKJIA — COLlMa/IbHbIEe
CETH SIBJSIOTCA XOPOUIMM CPEeJCTBOM [/l TEepCOHAIM3alUM OTHOUIEHUH,
NOJIy4YeHUs1 0O0PAaTHOU CBSI3U U YJIyUIleHUS ONbITA.

BoT HekoTopble ¢akThl MoKasbiBawiue 3¢GpPeKTUBHOCTh Mojaxoja inbound mo
2010 rony:

1) ctoumocTh Jiujla B MapkeTuHre Inbound Ha 62% HuXxe, yeM B
TpaJuLIMOHHOM - outbound;

2) 57 % omnpolleHHbIX KOMIAHUN 3asiBUJIM, YTO MPHUOOPESH HOBBIX
KJIMEHTOB 6J1arofapsi 6J10Ty KOMIIaHUU;

3) 67 % xomanuit B2C u 41 % xomnanui B2B B 2010 r. npuo6penu
KJIWEeHTOB 6GJiarojaps obuieHuto B FaceBook, a 42 % - u4epes
Twitter.

Bce aTH (1)aKTbI 3dCTaBJAKOT 3aAyMAaTbCd O BO3MOXHOM II€pexo/e BallluX
MApKETHHIOBBIX IIPpOrpaMM Ha ((BXOAHMHﬁ)) PEXHUM. OﬂHaKO €CJIM ColxaJIbHbIE
CeTU U Jpyrue cpeacrtBa ABJAKTCA «TE€JIOM» inbound MAdpKEeTHHTIa, TO €ro «AyXOM»
SIBJIIETCSI KOHTEHT — 0€e3 Hero TeJio MOXKeT ObITh MEpPTBBIM.
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3.3 KoHTeHT-MapKeTHHT - opy>Kue N21 MmapKeTo0./10roB

KOHTeHT-MapKeTHHT — 3TO 3-3TallHbIK MPOLeCC CO3JaHusl, MyOJUKALUU U
NpoJiIBUKEHHUSA KOHTeHTa. KOHTeHTa, KOTOpbIM MIeT Balla ayJUTOpPUsS IO
BCEM KaHa/jlaM, [Jle OHM OOBbIYHO MILYT M Ha BCeX 3Tamax CBOEro
YKU3HEHHOT 0 LIMKJIa 3aKyIKU.

B aHr/i043pIYHON TpaKTOBKE KOHTEHT-MapKeTUHI MMeeT TakKXe Ha3BaHUe
Thought Leadership - «<MaeitHOe IMAEPCTBO».

JlelicTBHUTeIbHO, 6€e3 JInJepcTBa UAer U UHPOpMaLMU, KOTOpble Jy4lIMM 06pa3oM
OTBEYAIOT Ha HacCylllHble MpOoOJieMbl NOTpPeOUTeNed HEBO3MOXKHO INMPHUBJIEKATb U
yZep>KUBaThb OCETUTEJIEN B CETU. Y 3TO Ha caMOM /JieJie HelmpoCToO.

Benymee 6puTaHckoe areHcTBo Velocity Partners HasbiBaeT KOHTEHT
MapKeTHHr opyxkueM Ne1 coBpeMeHHOro MapketuHra B2B. BoT kak oHO
JeTaJM3UpyeT B CBOEM OllpeJieIeHUU KOHTEeHT-MapKeTHHT:

«UpenHoe uaepctBo ucnoassyet BAllly YHUKAJIBHYIO ITIO3HUIIUIO
B Balllell OTPACIHU (=Hukmo Ha pbiHKe He npedidzaem makyo xee

MOYKY 3peHUsl KaK 8bl), YTOOBI IpeAJI0KUTh 3HAYMMOE pellleHue
(mo, ymo umeem yeHHOCM®b 8 2/1a3aX NoMpebumesi) u

pPEKOMEeHAAl U (sbl - 5kcnepm) 11o TeM BOIIPOCAM (He

npodykmam), komopbeie 60JIbIIIE BCEr'0 BOJIHYIOT (ux

npuopumemsl, a He 8auiu) BalllMX CYLECTBYIOIIMX U NOTEHI[MATbHbIX
KJILEHTOBY.

CornacHo MHoruM uccaepoBaHusaMm 2010-11 romoB B ob6saacthd LU(PPOBOTO
MapKeTHHIa UMEHHO CO3JaHMe Ka4eCTBEHHOro (BOBJ/IEKalUIEro M moJjie3Horo)
KOHTEHTa SBJIAETCA HauboJiee CJI0XXKHOW 3ajayedl AJsi MapKeTepoB.
CJI0KHOCTb 3TOM 3a/la4yM B MpOrpaMMax reHepalydu JUJ0B 00 bsICHAETCS He TOJbKO
TPYAHOCTSIMU CO3/JaHUsI YHUKAJbHOTO KOHTEHTA, HO ellle U HE0OX0JUMOCThIO €ro
COOTBETCTBHS MOTPEOGHOCTSM IleJIeBOU ayJUTOPUU U Pa3HbIM 3TanaM >KM3HEHHOTO
IIMKJIa KJIWMEeHTOB B JUHAMHUKE.
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B 3TOM KOHTEKCTE YCWJINA MAapKeETOJIOT'OB HAllpaBJIEHbI HA IB€ KATEropruH 3aa4:

1)

2)

gaxcHa CYTh - Hy>XHO C03JaTh «AJENHO JUJUPYIOLIUK» KOHTEHT: peyb
ueT 00 WUHCaWTax, T[JyOOKOM aHaJUTUKe U JIY4IIUX UJesdAX -
pekoMeHAauuAX. B ciiokHbIX BUax B2B Bce 3TO HEBO3MOXHO CO3/1aBaTh
6e3 NpUBJIeYEHUS JYULIUX IKCIIEPTOB — U3 PbIHKA U COOCTBEHHBIX.

gaxcHa POPMA - HYXHO cJieJaTb KOHTEHT pPa3HOOOpa3HbIM,
3aXBaTbIBAIOIIMM U JIETKO JOCTYIHBbIM: 3/1eCbh MAPKETOJIOTH MOJb3YIOTCS
I[eJIbIM apCeHaJioM TeXHUYECKHUX CpeJCTB, KOTOpble OJHOBPEMEHHO
CAY>KaT M KaHaJlaMM paclnpocTpaHeHUs UHPOpMaLMU - 6s102U, cmambl,
coy. cemu (Linkedin, Facebook, Twitter, Slideshare, Youtube...), e-kHuz2u,
omyemol, nodkacmol-8udeoKacmol, B8eb6UHAPbl, NAHEs/AbHble OUCKYCCUl,
npecc-peausbl...

YcnemHas peanu3anusi 3TUX 3aZ@d peajibHO MPUHOCUT KOMMAHUSAM Tropasfo
6oJb11e aUA0B. BoT npuMep Toro, kak Fujitsu Group yepes3 couiMajbHble CETU U
CBOM _pPA3BUTBHIM _KOHTEHT 3HAYUTEJbHO yBeJW4YWJA KOJIMYECTBO JIW/OB.

BesnkosienHoe «PyKOBOJCTBO 10 KOHTEHT-MapKETUHIY» (MepeBOJi Ha PyCCKOM)
ot VelocityPartners mnpeaocTaB/sieT MHOIr0 Jpyrux JeTajied Mo CO3JaHUI0 U

MNpOoABHUKEHHWIO KOHTEHTA.

3.4 YupasjieHue JIMJAaMHU: Ka4eCTBO BaXKHee KoJin4yecTBa!

Eciu Ball KOHTEHT KauyeCTBEHHBbIN U yMeJIo NPOJBUraeTcs, TO TpapUK Ha BalleM

cailTe 00si3aTesibHO BblpacTeT. OJHAKO KaK K3 BCEro MOTOKa 0e3bIMSHHBIX

MOCEeTUTeJIeH BbIAEJUTh HACTOAIMMX JIMJOB — NMOTEHIMaJbHbIX KJIHEHTOB, a He

MPOCTO CJYYaWHO 3aUHTEPECOBABUINXCSA JIIOJEN?

[Iponiecc reHepauuu JUJO0B BKJKYAET B cebs Moj-mpoiecc pUKcaldu JUJO0B -
YyeTKON UAeHTUDUKALMU NOTEeHIMAJbHbIX KJIUEHTOB.

l'[pouecc ylpaB/JeHUAd JIMAAaMHU MOXKHO p336I/ITb Ha 2 OCHOBHBIX

nojnpoiiecca:

€ Kayudukanus 1108
€ ToanuTka 1MI0B

PaCCMOTpI/IM BHHUMATEJIbHO BCE€ 3TH PO ECChbl, HAYHUHAA C (l)I/IKC&LU/II/I.
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3.4.1 dPukcauua JUA0B: HAeHTUPULHPOBATH NOTEHIHUATBHbBIX
K/IMEHTOB

BaxxHeHIIMM 3/1eMEHTOM MapKEeTUHTOBBIX NpPOrpaMM, peaju3yruux (yHKLIUU
¢ukcauuu (Ha aHr/. capturing - cxBaTblBaHMs) JIUJOB SIBJSIETCA UHMez2payus
dopm o6pamHoll c8A3u, JOCTYIIHAS B pa3JIMYHOM BH/IE.

Imo mozym 6bimb:

v TlocazioyHble CTpPaHMIIbI C perdcrpanved (Hampumep, aHOHC
BeOHHapa)

v’ 3arpyska [JOKyMEHTOB O06y4Yalollero HWJH HCCJIeJOBATENbCKOTO
xapakTepa (white paper)

v' KoMMeHTapuu K 6j10raM U CTaThsIM

<

HOAHI/ICKa Ha €-B€CTHHUKH U HOBOCTHbI€ PACCBIJIKH
v' HanaxuBaHue IIepCOHAJIbHOT'O AHaJiora B COII. CETAX ...

Kak y>xe 6b1J10 CKa3aHO, COlMa/IbHbIe CETH U OJIOTH SIBJSIOTCS B Pa3BUTHIX CTPaHaX
OCHOBHbBIMM WCTOYHHMKAaMH JIMAOB 4epe3 1nporpaMmbl inbound. B mnowuckax
JIeCTBUTEJIbHO BaKHOW MHPOpPMAIUH, NOTEHI[UaJIbHbIe IOTPEOUTENN BCTYNAIOT B
JIMQJIOT U OCTaBJISIIOT CBOU JlaHHble. JTO WU €CTb IlepBUYHas HWHOpMalus,
nojijiexkalilasl ajbHenen GUabTPaLUU.

IlepBuyHass 0OOpPaGOTKA 3TUX JAHHBIX CBOJAMTCS K
TOMY, 4YTOOBbl  ONpeAeJUTb MOXeT JIK  3TOT
«3aUHTEPECOBAHHBIN» ObITh NOTeHLUaJTbHbIM
KJIMEeHTOM. /IpyruMu cJIoBaMH, COOTBETCTBYET JIM OH
neJeBOMy MNpoQuU/II0 KJIMEHTa, ONpelesieHHOMY B

7
7
&7
&7
&7
57
\ &7/
&
Ballleil cerMeHTalHH.

HoBbIli KOHTAKT C «3aMHTEpPEeCOBAaHHBIM» WJIM H3HA4YaJbHO 6oJiee MoJiHas ¢popMa
perucrpanuu JarwT 3Ty uHPopmauui. Hampumep, ecsid OAMH W3 NPU3HAKOB
Balllero 1leJIeBOTr0 KJIMEHTa - pa3Mep MPeJANpPUATHS, TO JOMNOJHUTENbHOE I0JIe
«pa3Mep..» B ¢opMe 3amoJIHEHUS JaeT OBICTPbIM OTBET Ha I3TOT BOIpPOC.
JleicTBHUTe/IbHO, ec/JM Bbl IpojilaeTe cucTeMbl kisacca ERP, To o4eBHUAHO, 4TO
MO3BOJIUTb cebe TaKHe «HUIPYIIKW» MOTYT TOJIbKO KpPYIHble NpeanpusTvs. B
JlJAaHHOM TMpuMepe [JaHHble O pasMepe HAYT B CJAeAYIOIIMA TMpolecc -
KJ1acCUPUKALUH JIUJOB.
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3.4.2 Knaccupukanusa JIMA0B: OTGUIbTPOBATh HAMbOJIEe
BEPOATHBIX KJIUEHTOB

HccnepoBaHus 1mo pacipeageyjieHUo JIMA0B Ja0T CJeAyolnue pe3yJabTaThI:

B 100% Toro, yTo KaMNaHUU Ha3bIBAIOT «JIUJbI»:

© Tonbko 8 % ABNAIOTCA «TOTOBBIMH», TO eCTb JIMJAMH, KOTOpbIe
COOTBETCTBYIOT  KpPUTepHUSIM TOTOBHOCTH K  TOKYIKe, B3aWUMHO
COTJIACOBAaHHBIM MeX/Jy MapKeTUHIOM U POAAXKaMH.

© 7 % ABIAIOTCA TAKOBBIMM B CPeJHECPOYHOM IJIaHE — YCJIOBHO MOXKHO
Ha3BaTh UX «TEMJIbIMHU».

€ Ho 30 % - BooGIe He ABAAIOTCA JUAAMM — OHM HMKOT/]a y Bac He KyIAT H,
cJleJ0BaTeJNIbHO, UX HY?»KHO Cpa3y OTCEeUBATbh.

KTO TaKkue «He JIUAbI»?

MHTepec K BalleMy NpeJJIOKEHUIO MOXKET BO3HUKATh Y MHOXECTBA JIIOAEH — 3TO
cmydeHmbl, KOHKypeHmbl, /100U, CAy4aiiHo 3aweduwiue HA eaw caiim, eawu
nocmaswjuku, dpyzue napmHepsvl U m.o.

YacTb U3 HUX NpeTeHAYeT Ha TO, YTOObI OCTAThCA B Ballel 6a3e JaHHbIX, HO YacTb
HEeo0X0IUMO yAaJATh — 10 KpallHeN Mepe, U3 TOW ee 4acTH, KOTOpasi CAYXKUT JJis
MapKeTUHIOBbIX KaMIaHUW. Hampumep, ouyeBUJIHO, YTO NepCHeKTUBA pPa3BUTHUSA
B3aMMOBBITOJHbIX OTHOLIEHUHN C SIBHBIM KOHKYpPEHTOM CBeJieHa K HyJw0. /[lpyras
KaTeropus «He JIMJIOB» — 3TO HeNpoduUJbHble KJIUEHThl. K npumepy, — eciu Bbl
npo/iaeTe MPOMBILIJIEHHbIE HACOCHI TOJIBKO [IJI1 XUMUYECKOU NMPOMBILLJIEHHOCTH, a
3allleIIMK Ha CAUT MOTPeOUTe b NIpe/iCTaB/AseT COO0M aBTOMOOUIECTPOEHUE, TO
KaKO# CMbICJ KBaJIUHUIIMPOBATh €ro B KAUeCTBE «JIHAa»?

m Sales-ready leads
B Leads
Not leads

M Passive leads

Puc. 3.4 Pacnpepnenenuve JiM0B

18



OnHako HauboJlee UHTEPECHBIM NIPeJCTaB/IAeTCA CerMEHT «IIAaCCUBHBIX JIUAOB» - 55
%. Te xke ucciepoBaHuda ropopdar, 4to A0 30 % U3 HUX peasbHO OCYLIEeCTBJAT
NOKYNIKy B TedyeHUU Oumxanmux 12-18 MecaueB. dTa nudpa 3HAUYUTESBHO
npeBocxXoAUT 15 % COBMECTHO B3IThIX «OTOBBIX» U POCTO «JIUJIOB».

OTclojla TMOHAATHO, MOYEMy KPUTHYECKH BaKHBIM SABJISIETCS BeCh MNPOIECC
KBa/IMPUKALMH U OC/IeAYOIIEH NOANMUTKHA «<He aKTUBHbBIX» JINJ0B:

© BbIABUTDb CErMeHTbI TOTOBBIX U «TeIJIbIX» JIUJO0B — IepeJaTh B
POJAXKH.

€ OTceATb «He JIUIOB»

€ TocTOSIHHO MOANUTHIBATb NACCUBHBIX JIUAOB 10 UX TOJHOTO
CO3peBaHHUA.

HecMoTps Ha BCI0O NpOCTOTY 3TOro npolecca, 04eHb MajJo KOMIAHWU HajlaJ WU
k1accubukanumo JuoB. KomnaHuy, BICTPOUBILIKE CBOU MPOLLECCH] C OpUEHTALMEN
Ha caMHUX cebsi, a He Ha CBOMX KJMEHTOB MpPOCTO He MNOHUMAIOT NPUPOAY
06pa3oBaHUsl U NOJY4YeHUs JIMJOB U XOTAT HEMeJJIEeHHbIX pe3yJbTaTOB. JTO
NpUBOAUT K ToMy, 4YTo 87 % mNoTeHUMAJNbHBIX CJeJOK BooOOLie He
paccMaTpuBaroTcs npoaaxamu! [12].

PaspaboTaTh ajiropuT™M pUAbTpALUHA He CJ0KHO. MHOrMe KOMIAHUU 006J1aJlal0T
Cero/iHs pa3BUTbIM HWHCTPYMEHTAapUeM MO0 BeJEHUI0 KJIMEHTCKUX 0a3 [JaHHBIX,
MHorue BHefpusd CRM. [losToMy ropaspo 6GoJsibliiee 3HaueHUMe B peasiM3aldu
TAKOI'0 MOJX0/a UMEIT OpraHU3aLMOHHbIE U NIPOLeCCHbIe U3MEHEeHUH:

1) CorsiacoBaTh C IpoJa>kaMU CTATYChl KIMEHTOB, KPUTEPUU UX
nepexo/ioB.

2) PaspaboTaTb OGLIMHA aJIrOPUTM KaacCUPUKALUHU JIUJO0B,
peasinu3oBaTh €ro B 6a3e JaHHBIX.

3) BeigenuTb pecypc AJi1 HOCTOSIHHOTO MOHUTOPHUHTIA U
KJaaccuuKaIu JUA0B.

4) HanaguTb MeXaHU3Mbl IOCTOSTHHOT'O KOHTPOJISI 0 U3MEHEHU 0
CTaTyCOB.

CorslacoBaHMe KPUTEPHUEB «JIHJ — HE JILJ» MOXKET OCYU[eCTBJSATbCA Pa3JIUYHbIMU
CUCTeMaMH OLLeHOK (CKOpUHTa — OT aHIJI. SCore).

[IpocTeitiiass 4-ypoBHeBasi CUCTEMa COBOKYIHO OlLlEHUBAEeT Pa3JIMYHYI CTeleHb
MHTepeca MOTEeHLHUAJbHOIO KJHWEHTAa U ero COOTBETCTBUE LieJIeBOMYy NPOPUIIIO
(Tabu. 3.2).
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Ta6u1. 3.2 [IpocTeiiiiasa 4-ypoBHeBasg cucTeMa CKOpuHral

YpoBeHb Onpepenenue OneHka
Yposenw 1 noJiyyeHa obpaTHasi CBSI3b 0-9
Yposens 2 ObLIM KaK MUHUMYM 2 06MeHa ¢ KoOMIIaHUel 10-29

2 06MeHa + yCTaHOBJIEHBI JleMorpadruyecKkue u

dupMorpadudeckre JaHHbIE 30-49

YposeHs 3

Ypoeerov 4 = Jlud ypOBeHb 3 + IeMOHCTpaLUsl UHTEpeca K MOKYIKe 50+

3/1eCb «HaCTOSLUH JIUA» COOTBETCTBYET YPOBHIO 4 (BXOAUT B cerMeHT 7 % Ha puc.
3.4)

boJiee ci0XXHbIe CUCTEMBI OTAEJIbHO O€EHUBAIOT CTEIIEHb COOTBETCTBUA LIEJIEBOMY
HpO(l)I/IJH'O U OTAEJIbHO — HHTEpeC KJIMEeHTa K IIOKYIIKeE.

OOpasyeMasi TAKUM 00pa30M MaTpUYHasi CUCTeMa OyZeT 6osiee TOYHOH, OZJHAKO U
TpebyeT OO0JBbIINX YCUJIHMHW 10 HANOJHEHHWI JaHHBIMM U aBTOMATHU3AlMU HX
06pabOTKHU.

KBamupukanua roroBoro Juga (Sales Ready Lead) crpoutca Ha
JIOTIOJIHUTE/IbHBIX KPUTEPHUAX OL€HKH, IJIABHBIMHU U3 KOTOPBIX SABJISAKTCS:

1) brwodxcem (Budget): Hann4uve 610/pKeTa Ha MOKYNKY

2) Baacmeo (Authority): uMeeT iU JaHHas epCOHA AOCTATOYHOE BJIUSHUE
Ha MPUHSTHE PellleHUH 0 MOKYIKe

3) llompebHocmb (Needs) : COOTBETCTBYIOT JIM 3aMPOChl TOMY, YTO MbI
peasibHO MOXKeM NPeAJIOKHUTh

4) BpemenHoli nepuod 3akynku (Timeline) : Korja UMeHHO NJIaHUPYeETCS
3aKyImKa

KpoMe 3Tux 4 rJjiaBHbIX KpPUTEPUEB, MPOJABUHYTblE CUCTEMbl KBaJU(UKALUU
OLIEHUBAIOT ellle MHOXXeCTBO KPUTEpPHUEB IMOKYNaTeJbCKOr0 MOBEJEHUSI - Kak
SIBHOTO, TaK W HesiBHOro. CorsiacoBaHue 3THUX KPUTEPHUEB C MNpoJaKaMH, HX
dbopmanuszanus B MPOLECCHOM UJIU NMPOLEeAYPHOM BU/IE SBJSIOTCSI HEOOX0JUMbIMU
3JIeMEHTaMU B JOCTUKEHUU HEOOXOIUMOT0 KauyecTBa JIU/I0B.

[Ipouecc knaccuprkaluu JUA0B KacaeTcsl BCeX UCTOUHUKOB UX MOJIyYeHHS — KaK C
inbound, Tak u ¢ outbound nporpamm. CTeneHb TOYHOCTU OMNpeeJeHUs1 JUJ0B U
JlaeT TO caMoOe HeoOXOJMMOe KauyeCTBO, pajil KOTOPOro BbICTPAUBAaETCs BeChb
npolecc ynpaBJeHuUs JUJaMU.

1 UcmouHuk: Blue Bird Strategy
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Pe3ysibTaThl KOMIIAHWM, €CTECTBEHHO, MOTYT OTJIMYaTbCA. AreHTCTBO Sirius
Decision mpuBoAUT pe3ysnbTaThbl UccaegoBaHui 2011 Mo aMepUKAaHCKOMY PBIHKY
(Tab.1. 3.3) mo KauecTBY Mpoliecca yrpaBJjeHUs JUAaMu. B Hell BUJIHO, YTO Jydllne
KOMIIAaHUM HMEIT HaMHOrO0 Jiy4lle KO3$QPUUHEHTbl KOHBEPCHUH B IMPOLEHTHOM
COOTHOLIEHHHU U B pa3bl Jy4Yllle - B HATYPaJIbHbIX BEJIMUMHAX.

Ta6u1. 3.3 Pe3ysnibTaThl aMmeprukaHckux B2B koMnanui B poiecce 60pb0ObI 32
Ka4yeCTBO JIU/I0B

KoMnaHumu

Ne Craryc Cpeanue Xopouue Jlyuyiuue
1 3aunmepecosaHHbIl 10000 10000 10000

59 79 109
2 | Jlud % % %

500 700 1000

589 659 759
3 | 'omoswtii 1ud % % %

290 455 750

50% 58% 60%
4 BeposimHas cdeska

145 264 450

22% 26% 30%
5 Kauenm

32 69 135

3.4.3 lloagnuTKa JINA0B: pa3BUBAaTh OTHOLIEHUA C IepPCHeKTUBHBIMU
KJIMEeHTaMHU

Kak 6b1710 yka3aHo Bbille, 10 50 % HeaKTUBHBIX JIMJ0B (ypoBeHb 3 B TabsuLe 3.2)
HY>KJAIOTCSA B NOAJEPKaHUU W Pa3BUTHUM OTHoueHUW - 70 30% K3 HUX MOXKET
MNOTEHI[MAJIbHO TMeperUTH B CTAaTyC JUJ0B (ypoBeHb 4) B TeUeHHU OJIMKANULINX
MecsIIeB.

ITo onpeaeJieHHI0, IMOAIIUTKA JIMAOB - 3TO «IpolecC IIOCTPOEHHA H
Pa3BUTHA OTHOIIEHUHN C «3aNMHTEpPEeCOBAHHBIMKW», HE€ 3aBUCHMO OT HX
FTOTOBHOCTH K HeMEAHEHHOﬁ CAEJIKE C LEeJIbIO IMOJIYYEeHHUA 6H3HeCa, Koraa
OHH «CO3PEKT».

MexaHU3M NOAMUTKH MOXET ObIThb NpPEeACTaBJeH Ha KJIACCHUYECKOW BOPOHKE
NpoJaX, NpeJCTaBJIeHHONW B TOPU30OHTa/JIbHOM BU/Ie (puUc. 3.5).

Kak BUJIHO U3 pUCYyHKa, B 6a3e MOANUTKH HAaXOJSATCsS He TOJbKO HU3KOYPOBHEBBIE
JIUJbl - ellle He CO3peBllIMe MOTeHI[haJibHble KJWeHThbl. TyJa BO3BpallalOTCA U
HEKOTOpble NOTeHI[Ua/IbHble KJIUEHThI B CTATyCe «I'OTOBbIN JIUA» UJIU «BePOsSITHAsA
c/leJika», He TMpollejlide [0 TeM WM HHBIM NPUUYMHAM KBaJU(UKAIUOHHbIE
TpebOBaHUS B POJAXKaX.
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Puc. 3.5 Pacnipesiesienre no BOpoHKe € y4€TOM NOAINUTKHU U OTCEBA.
HcmouHuk: Blue Bird Strategy

B 3aBUCHMOCTH OT ueneﬁ npoaaxK U MapKeTHHIra, KOMIIAHHUA MOXET BbICTPAHWBATD
pa3JiM4Hble TUIIBI NPOrpaMM NOAIUTKH.

ArentctBo Blue Bird Strategy npuBogur 12 pacnpocTpaHeHHBIX BH/JO0B

nporpamm:
HoBble AdNnnHHbIE YckopeHwne Kpoc-an
K/AWEeHTbI LLMKbI nepexoga npoaaku
MBEHTOB K/INEeHTOB DONMHHOCTH
Cneumndpumy. Pas3byaun e YckopeHue
KOMMNaHuu MEpPTBOTO npoaar
Puc. 3.6 Pazsimynble BUABI IPOrpaMM NOANUTKH.
HcmouHuk: Blue Bird Strategy

BoJIbIIMHCTBO U3 MPUBEJIEHHBIX Ha3BaHUN OTPAXKAKT CyTh KOMMaHUU. Hanpumep,
SICHO, 4YTO «yJep:KaHUe KJUEHTOB» KacaeTcsd KaMIaHUU MOANUTKH
CYLIECTBYIOIIMX KJIMEHTOB. Takhe KaMIaHMU MOTYT BKJIKOYATh OMPOCHI
yZI0BJIETBOPEHHOCTH WUJIY NPEJIJIOKEHHUS CKUJ0K Ha OT/le/IbHbIe BU/bI IPOAYKTOB U
TaKUM 06pa3oM CTUMYJIMPOBAThb HOBBIA CIPOC W YBEJUYUBATDH JIOSJIbHOCTD.
Hao6opoT, kaMnaHus «0TPACJAb» MOXKET MpeaJaraTb KOHTEHT, CPOKYCUPOBAHHbBIN
Ha cnelidUYeCKUX OTpac/JeBbIX NMpobyeMax. UcTopuu ycrexa U Kelcbl pealbHbIX
OTpacJieBbIX NPUMEPOB SBJSAKTCA XOPOIIMM KOHTEHTOM /[Ji1 TaKOro poja
KaMITIaHU M.



~(hase

poiu

C. 3akynka

D. UHTerpaumsa

A. OTKpbITHE B. UccheposaHne

MHxeHep «pelwweHune
(user) npobaem»: caname
- onbiTa»:
CTaTbW, KEMChbI, aHa 3 ROI
) Hanu
Hau. otaena white papers, onpocsl ’
(influencer) ’
HOBOCTHbIE
«npobnembl Dacesnin COBMECT.
= oTpacnu»: NoAroToBKa
R 6noru, cou, Kemncos...
meana, ctTaTeM N J

(nnP)

Hau. OTa. /ﬁ
3aKynoK «nydwee (Hawe)
peweHue»:
DuH. white papers,
AVPEKTOp ycrnewHble
(nnp) MCTOPHM,
| BebuHapbl
leH. \

LOwnpekTtop
(rnnp)

Puc. 3.7 Paznu4yusle JIIIP-bl UTpalOT pa3Hyo poJib HA pa3HbIX 3TaNax:
KOHTEHT HY>XHO aZjlanTupoBaTh U noj ¢pazy KUK, u noz kiroueBbIX JIUL

KiineHTO-LleHTpUYeCKUU NOAX0[ B KaMIIaHUAX MOAMUTKU NPOABJIAETCA U B
YEeTKOM COOTBETCTBUM OXUJaHUAM pa3HbiXx JI[IP-0B Ha pasHbIX cTaguax
3aKYIIKH.

Komnanus Marketo B cBoeM 3ameuaTesibHOM «Definitive guide to lead nurtutring»
NpPUBOAUT 061K dopMaT TOro, Kak KaMIaHUM MOANUTKU MOKHO NMPUBSA3bIBATH K
3TaNy >HW3HEHHOro LMKJAa K/AueHTa. Puc. 3.5 mokasbiBaeT aJanTalyio 3TOro
dbopmaTa K YCJI0BUSIM NpPOMBILLJIEHHONW Cpejbl, HalNpuMep, MNpU Mpojaxe
0060py/I0BaHUS.

HanpaBsieHHasi nmepejaya KOHTEHTA yallle BCEro BbINOJIHSAETCS NOCPEeLCTBOM e-
paccbiok. OZJHaKO UX COAep>KaHWe BapbUPYyeTCs — OT NMpUIJIalleHW Ha BeOUHap
Jl0 TpeJ0oCTaBJIeHUsI UCTOPUM ycrnexa. [locsiefoBaTe/IbHOCTb MU PUTM PaCChLIOK
3aBUCAT, KAK MUHUMYM OT TpeX GpaKTOpOB:

€ KOHKpeTHOro 3Tamna 3aKyIKH,
€ NOHMMaHMA TOYHOTO CTaTyca KIHEeHTa
€ 1 ero oTBeTOB Ha Npe/bIAYIHe KACAaHHUS.

Ec/iu JIMA0B MHOTO M OHM pacnpefesieHbl N0 pa3HbIM CerMeHTaM, TO SICHO, 4YTO
KaueCTBEHHO BbINOJIHATbL I[0A00HbIe Ollepaluu 06e3 HaJlaXKeHHOro OH3Hec-
npoliecca ynpasJeHus JUJaMHy U ero aBTOMaTHU3al U1 IPAKTUYECKHA HEBO3MOXHO.
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3.5 OnTuMHU3aL U U aBTOMaTU3aL U NPOLECCOB MApPKeTUHTa

[logxon k ylpaBJIEHUKO JIMAAMHW KdK K BbIJE€JI€EHHOMY Ba*XHOMY IIpOLECCY
MAapKeTHHrIa IipeAnoJiaraeT HaJU4Yue BCEX THUIINYHBIX anI/I6YTOB IpoueccHoro
ylpaBJIEHHA. BbIll1en3/10KeHHbIN MaTepHaJ AaeT AOCTATOYHOE IpeacTaBJIE€HHE O
TOM, KaKHe OHH J0JI2)KHbI OBITh:

% @opMa/IM30BaHHbI MU MPONMUCAHHBIN NpoLecC ynpaBJeHUS JUAAMU.
ITOT mpolecc Jo/HKEH O6bITh B MAPKETHHTE — UMEHHO MAapKETUHT OTBeYaeT
3a pabOTy IO HayajJy I[MKJa 3aKylKH, OH HEeCeT OTBETCTBEHHOCThb 3a
pe3y/bTaThl KaMIaHUH W OH o00JajlaeT HauboJiee peJsieBaHTHBIMU
cpeactBaMu. OJHaKO B 6OJIBIIMHCTBE OpTaHU3allMKM TaKoOH Mpollecc elle He
HaJIa>KeH, a MHOTHe OpraHM3alluH ellle IPOCTO HE 0CO3HAKT HEOOX0JUMOCTh
ero HaJIM4us.

+ flcHble BBIXOAHBbIe pe3yJ/bTaThbl, OPMEHTHPOBaHHbIe Ha CJeAYIOLLero
BHYTPEHHero KJ/ueHTa: Haubosiee oyeBUAHbIA KPI - 3TO «KoiMuecTBO
rOTOBBIX JIM/I0BY», lepe/laBaeMble OTAey POJaxK.

B cBoeM oTueTe! 3a 2011 rog areHTcTBO Forrester Research oTMeuaeT Ba)KHOCTb
Ha/iuuus GOpMasM30BaHHOTO M Pa3BUTOrO IMpoliecca ynpaBJeHUS JUJaMUA -
MMEHHO ero OTCYTCTBUE MPUBOJ, K TOMY, YTO MapKETHUHT BbIJIaeT CJAULIKOM MaJjloe
KOJINYECTBO FOTOBBIX JIU/I0OB B IPOJaKHU.

PazpaboTka ¥ onTUMH3aLMs IMpoliecca yHpaBJeHUs JUJAMH KacaeTcs Bcex
3JIEMEHTOB, OMMMCAHHBIX Bbllle. KaK MUHMMYM, JIOJIXKHBI ObITH OINpeie/IeHbl:

1) Cam mponecc c JAeTanvsanued Ha 2 TJABHbIX MoJMNpolecca -
KJIacCUPUKALUU U IOAIUTKHU JIUA0B (puc. 3.8).

2) Bxoanbie u BbixoAHble KPI, mitoc ux corsiacoBaHue C MOCTaBUUKOM U
noTpebuTesieM Mpoliiecca yrnpaBJaeHUs JUJaMU

3) Pecypc u cucTeMbl NOJJAEPKKH, HeoOXOJUMble MAJs obecrnedyeHUs
nporecca.

1. I F: 2. 4.y
> eHepauus > Ynpaenexue > 3. Npogax >> npasneHue >
NMA0B nuaaMm OMNbITOM

O\

1) Knaccudmrauma 2) Mognurka
nvgos nugos

Puc. 3.8 lluks npojax ¢ geTanusanuen npouecca ynpaBJjeHus JUAaMHU
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B kayecTBe mnocieJHUX B pPa3BUTBHIX CTpaHaxXx BCe OOJIbLIYID NOMYJSAPHOCTb
npuobpetaroT peuieHuss Marketing Automation. O630p 3TUX pelIeHHH MOXHO
NOCMOTpPETh B cTaTbe «Marketing Automation: nopa». be3yc/10BHO, Takue pelieHUs
NpeACTaBJAAIOT COO00M HauboJsiee aZleKBAaTHbIA OTBET Ha BbI3OBbl YIIpaBJEHUS
qupaMu B cpefie UHTepHeT. OlHAKO, €C/IM Bally KJUEHTbI B OOJIbIIMHCTBE CBOEM
ele KUBYT B Mupe odd-naiiH, To xopouelr CRM-cucTembl OyAeT BIIOJIHE
JlOCTAaTOYHO /I aBTOMaTHU3al UM NIpoLiecca yupaBJeHud JULAMHU.

A BoT IIpuMep TOro, KakK HebOoJibllIasg KOMIIAaHUSI 3HAYUTEJIbHO VJyYIlIaeT

pe3yJbTaThl MAapKETHHIOBbIX KOMIAHUK C NOMOINbI0 mnpoaykToB Marketing
Automation.

3.6 BolpaBHuBaHMe MapkeTuHra u IIposak B opraHusanum - Kak
OTJ/INYMe HOBOM MAaLIMHBI M NIYTh K ee CO3/JaHUI0

B HoBOH MaminHe MapKeTHUHI WUrpaeT 3HAYUTEJbHO 6oJiee BaXKHYI pOJib — OH
peasibHO CTOUT y pyJisi HOBOM MalllMHbI JoXoJa. Belb 3amyck 3Tol MalluHbI (=
KaMIlaHUW [0 TeHepalud JIMJAOB) W TOJHBIA TOMJMUBHBIM 6ak (= MOCTOSHHOE
NOMNOJIHEHUE JIM/IaMU ) HAaXOASATCS B pyKax MapKeTHUHTa.

OZHaKO 3TO He IPOUCXOAUT aBTOMAaTHUUYECKH — /IS HayaJia caM MapKeTHHT JI0JKEH
NpPOSIBUTD J0/KHbIE aMOULUU Y MOJYUYUTh KpeAuT AoBepus oT [Ipogax. Cauikom
Jloiro MapkeTHHT HaxXxoJWJCS B TeHU, B OOCAY>KMBAaHUM APYTUX MOJApa3jesieHUH,
N03TOMY HeJIerno 0XKUJATh ero BblIBUXKEHUE CPa3y Ha MepPBbIE POJIU.

KpoMe BTOpOCOpTHOM pOoJIM MapKeTUHTa B OpraHu3anusax B2B, MapKeTUHTY HY»KHO
3HAUUTEJIbHO YJYYIIUTh CBOIO ONEPalMOHHY0 3QPEeKTUBHOCTh — UMEHHO HU3KHE
NOKas3aTeJu OTJa4H SBJSIOTCH OJAHOW U3 IJIaBHbIX NPUYMH IJ1YOOKOr0 KOH(PJIUKTA
MeXJy MapKETUHIOM Y MPO/iaXKaMHU.

[loaToMy f/11 peaslbHOTrO U COBMECTHOTO yIpaBJieHUSI B HOBOW MalllMHE [0X0Ja
MapKeTUHT J0J/hKEH 3HAYMTEJbHO BbIPACTH U «BbBIPOBHATLCA» (OT aHrJ. to align,
alignment).

BbipaBHHMBaHMEe IMOApa3yMeBaeT OOLlee paBHEHHUE Ha OOIUe LeJu,
CUHXPOHU3MPOBAaHHbIE MpOLECCBI MapKeTHHra M TMNpPOoJAAX U
pesieBaHTHbIE NOKa3aTesau 3pPeKTUBHOCTH.
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1-pIM mWar - «cecThb 3a OJWH CTOJ C HNpoJaxkaMu»: caM MapKeTUHI OpraHMU3aluu
JlOJDKEH 0CO3HATb CBOU HOBbIE POJIM U NPUHATH UX. Ho BO MHOTrKMX cerMmeHTax B2B
MapKeTUHT HAaCTOJIbKO CJ1ab, YTO ero yCUJeHHe U pa3BUTHE, OYEBUJHO, JOJHKHO
WCXOJUThb OT TON-MEHEIKMEHTA KOMIIAHUU.

/s NMOHMMaHUA HOBBIX poJied MapkethHra B2B 21-Beka MapKeTHHra Mbl
pekoMeHJyeM MouyuTaTb AoKyMeHT Velocity Partners «Manudect MapkeTHHra
B2B».

1. Uukn

3aKynoKy [Tocne storo BbIXO/ZIa MAPKETHUHI'A Ha HOBbIHN
uenesbIx

KAUEHTOB YPOBE€Hb MOXHO p€aJIbHO «CaAHWTbCA 3a OAHWH

CTOJI» C IpoJ@XaMu. 1 HaXoAUTh NOHUMaHHUE
o 3-M 06J1aCTAM:

BBIPABHITBAHITE

2. Uukn 3. O6wume
npoaax.un MeToabl U

obuwan rnasHble
TePMUHONOTUA KPI

1. KAK kjJMeHTbl NPUHMMAKT pelleHUsa (LUKJ 3aKynok). CaBur
OpraHu3allMd C «CaMO-IleHTPHUYECKOT0» BHJEHUS OH3Heca Ha
KJIMEHTO-LleHTPUUECKOEe JIOJDKEH COCTOSATCS, IMpexJe BCero, B
MapKeTHUHTEe U MPOoJarKax.

2. Kak crTrpoMTCcd LMKJ HNOpPOAAXXK - BKJYasd BbIIIEYIOMSHYThIE
NpoLecchl TeHepalyuu U yhnpaBieHus JaujaMu. [lpojaxku [A0KHBI
NpPU3HATh BAXXHOCTb 3TUX MPOLIECCOB, KaK U UX NMPUHAAJEKHOCTb K
MapKeTHUHTY.

3. Kakue coBMmecTHble MeTOoAbl U BHyTpeHHue KPI Oyayr
croco6cTBOBaTh 6osiee 3PPEKTUBHOMY COTPYAHHUYECTBY MapKeTHHTa
¥ npojax. CoryiacoBaHWe BHYTPEHHUX MOKa3aTeJsed 10 BCEMY LIUKJY
NPOJX, BbIpAOOTKA COBMECTHbBIX IMJIAHOB JAEWCTBUUA U MOAXOJ0B K
1|eJIeBbIM KJIMEHTAM — BCe 3TO CHOCOOCTBYET YCTPaHEHUI0 OapbepOB
MeXxAy AByMsi QYHKIUSIMU U MOBbIIIIEHUH 0611el 3 PeKTUBHOCTH.
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4. 3aKIr0ucHue

Be3ycsoBHO, H3/102KeHHbIe Bbille GaKTbl Y TMpUBeJeHHble TeHJEHIMU B
M3MEHEeHUsIX MapKeTHHra U TMpoJaX Oa3supPyKTCd HAa MHOTOYUCJIEHHBIX
HUCC/IeJOBAHUAX U IepeloBbIX NpPAKTHKax B Pa3BUTBLIX CTpPaHaxX MUpa, Npexje
Bcero, B EBpone u CLIA. [Tocko/bKy TakuX ucCaeJOBaHUM Ha pbiHKax B2B cTtpaH
CHT' moka He cyuiecTByeT, TO BBIBOAbI JAHHOTO JAOKYMeHTa 06a3upylTCs B
3HAYUTEJIbHOU CTENEHU Ha NPeJNOChIJIKAX U MHEHUAX IKCIIEePTOB.

Ho o4yeBUAHO, 4YTO 3TU TEeHJAEHLUH, ABUXKYLIMECHd C PAa3BUThIX CTPAH B HbIHEIIHEM
rJ1060aJIbHOM MHUpE PaclIpOCTPaHSAIOTCH BCe ObICTpee. 5 JieT Ha3a/ AOLKHOCTH KakK
«UHTEPHET-MapKeTOoJIOT» WA «Beb-MeHemKep» ObLIM JUKOBUHKAMHU [Jis HAUIKUX
B2C pbIHKOB. A cerofjHs1 MHOTHE yKe UMEIT y cebs1 Takhe BblJieJIeHHbIe MO3UIUH.
Takxe OBICTPO MeHSAKWTCA U B2B pbIHKM - MHOrMe KOMIAHUHU YXKe CerojHs
WCNOJB3YKT NpPOAYKThI, Kak Marketing Automation, mo3BoJsIHE OBICTPO
«CXBaTbIBaTb M KJACCUQHUIIMPOBATh JIUJOB» B pEXUMe OH-JAlH W3 MOCEeTUTeJeN
Beb-CalTOB.

JKcnepThl OTMEYAKT CEroAHs HapacTawIuid pa3pbiB (He COOTBETCTBHUE)
MeXKAy NPAaKTUKOU KJIUEHTOB U MOBeJeHHeM NMOCTABUIMKOB. B To Bpemsa kak
KJIMEHTBI BCe 0OO0JIblle COBEPUIAIOT CBOU 3aKYINKH € noMoubio UHTepHeT, rjie oHU
VILYT COBETHI, ONbIT U PEKOMEH/JALUH, KOMIAHUHU-NOCTABIIUKHY, MO-IPEKHEMY,
VWTHOPUPYIOT HOBBIE TEXHOJIOTUM W TMOJIaraloTCsl HCKAIYUTENbHO Ha ¢GakTop
JINYHbIX OTHOLIEHWW U TEXHOJIOTUM HaBA3bIBAaHUS CBOMX MPOAYKTOB. JTa
HeaJleKBaTHOCTb HapacTaeT U BbIXOJ M3 Hee OJUH — MOJIHOCTbIO NepecTpauBaTh
MEeTO/ bl paboThI C KJIMEHTAMHU.

OJHaKO peyb He CTOJIbKO O TEXHOJIOTHSIX U NMPU3HAHUU poJsik UHTepHET, Kak o
npuHuunax. KoMmaHuMM JAOMKHBI NEepPexXOoAUTh HA KJIUEHTO-LeHTPpUuYecKue
MeTOoAbl paGoThl, MOCKOJIbKY CTapasg MallMHa npojaxX 20-Beka B HOBBIX
YCJIOBUAX paboTaeT BCe XyXKe.

B aHHOM pYKOBO/JCTBE Mbl OIIUCAJIU 5 K/II0YEBBIX 3JIEMEHTOB HOBOUM MalllMHBI J[0X0/a
Y 00'bSICHUJIA, TOYEMY UMEHHO OHU BaXKHbI [IJI1 KAUeCTBEHHO HOBOM MallIUHBI. [1o
HallleMy MHEHUIO 3TU NPUHLMIIBI 00YCJIaBJAMBAIOT JIy4llKe pe3yJibTaThl OM3HEC],
KOTOpBbIE y>Ke IeMOHCTPUPYIOT IlepeloBble KOMIIAaHWH, B TOM 4yucJie B ctpaHax CHI.
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Kmtent O-LEHTPITIe CKIIe
TIPITHIIIITEL

YipaeneHie Bamanc
KOHTEHTOM Hosgas mbound vs outbound

MallnHa
aoxoaa

VYipapmeHiie BrrpasHiBaHIe
ToTaMIL MapxeTHHTa H IIpogax

KiineHTO-ueHTprUYecKasa MoJeJib KacaeTcsd Bced opraHudauuu. Ho
MapKeTHHT M MNPOJAAXHW [AOJKHBI, MpeXae BCero, CHHXPOHHU3WPOBAThCS C
IUKJIOM 3aKyIKH KJHWEHTOB - APYruMU caoBaMy NOHATb KAK KMeHTbI
NPUHUMAKOT pPelIeHM.

Bbasnanc inbound vs outbound npocto Heobxoaum i MHorux B2B
OpraHu3allM{ y»Ke CeroJHs — KaK COOTBETCTBHE BpPeMeHH W TeH/EeHIHSM.
OaHako 3¢ PeKTUBHOCTD IUPPOBBIX CTPATETHUH JOCTUTAETCS, IPEXK/IE BCETO,
6saroaps Ka4eCTBEHHOMY KOHTEHTY. A HHTepeCc K KOHTEHTY
KOHBEPTHUPYETCs B peasibHble JIW/bl U KIUEHTOB, 6/1aro/iaps HaJa>KEHHOMY
nponeccy ynpaBjJeHHMs JIMAaMH U BbIPABHMBAHUI0 MapKeTHHra H
NPOAAK.

B 1esi0M, 3TU U3MeHeHHs TPeOYIT KOJIOCCAJbHOW MOJATOTOBUTEJNbHOU pabOTHI,
M3MEHEHHS1 MBbIUJIEHNS], HOBbIX 3HAaHMM M HaBbIKOB - W MapkeTuHr B2B
OpraHu3aluu AO/KEH K 3TOMY FOTOBUTCS.

Ho kak npaBusibHO oTMeuaeT areHTCTBO Forreser Research - «Think big and Start
small»: He HYXHO HauMHaTb MeHATb Bce W cpa3y. Haoboport, obsnasasg 3TUM
r7106aJbHbIM BUJI€HMEM HEeOOXOAMMbIX U3MEHEeHUH, Kaxaas u3 B2B opranusanuii
MOXEeT MNOCTPOUThb CBOM MyThb U3 MaJIeHbKUX IIAroB. 1 HayMHaThb y»Ke 3aBTpa C
IpPOCTBIX BelleM - HalNpuMep, C aHa/lu3a pe3yJbTaTOB Beb-aHaJUTUKU U C
COrJIaCOBAHUSl TEPMHUHOJIOTUM MEXJY MapKeTHHIOM M npojakaMu. C MoAroTOBKHU
nepBbIX LUUQPPOBBIX KaMINaHUM U OoJiee TJIyOOKOr0 MOHUMAaHUA CYILECTBYIOILEN
BOpPOHKM npogax. C mnepecMoTpa MpoOLECCOB MapKeTHHra M aHajJu3a uX
3pPEeKTUBHOCTH ...

BaxxHo umeTs BUIEHHE U CAENIATh MEPBBIN Iar.
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O B2B Ray

Komnanua «B2B Ray» fgBisgeTcd KOHCAaJITUHINOBOM KOMIIaHMeN B YKpauHe,
cnenyaausvpywouieil B o6s1actu B2B mapkeTrHra u npojax.

B2B Ray npepJjiaraet yHUKa/ibHble B YKpauHe TpPEeHHUHIOBble M
KOHCAJITUHIOBbIe IPOAYKTHI 10 HANlpaBJ/IEHUAM:

* Pa3paboTKa pbIHOYHBIX, KOHKYPEHTHBIX U MPOJYKTOBBIX CTPATErUH

» Hactpoiika (co3fjaHue) CUCTEMbl MapKeTHHIa W MNpoJaxk. YJydlleHHe
B3aMMO/IEUCTBUS MEX/1y MAapKETUHIOM U POJaXKaMU

» (Co3saHue COBPEMEHHOU CTPYKTYpPhbl MapKeTUHTA

» JlocTaHOBKA CTaHAAPTOB MPOAYKTOBOr0O MEHEXKMEHTA

» (Co3faHue CTpPAaTEeruu U MOJUTHUKHK I0 KaHa/laM yIpaBJeHUs MPoJakKaMHU

» Mogenu mnpogax U Jlua-MeHeMKMeHT. ABToMaTu3anusg QYHKIUN
MapKeTHHTa U MPoak

» CoBpeMeHHbIE TEXHOJIOTHH MAaPKETUHTOBbIX KOMMYHHKaLuH A1 B2B

BoJiee noapo6Hy0 nHbopmanvo Bel cMoXkeTe HAWTH Ha HauleM caiTe www.b2b-
ray.com.

Hocne;ume pa3pa60TKH KOMIIAaHUH KacalTcs 00J1aCTU NnpouneccoB yIpaBJIEHUA
JINJJAaMHU U aBTOMATH3alI WX IPOLI€CCOB MAPKETHHTA.

B pa3BuUTHM U NPOABUXKEHUU HOBBIX HAllpaBJIE€HUW MapKeTHWHIa KOMIIAHUSA TECHO
COTpPYAHHUYAET C APYTMMHU BeAYyIIMMU areHTCTBaMM, UMEKILUMHU OTHOLIeHUe K B2B
MapKeTHHTY Y NpoJiakaM B YKpaurHe, Poccuu 1 3a py6exxoM.

3a60Tsicb 00 YyCTAaHOBJEHHWM Ha YKPAUHCKOM pPbIHKe MpodecCuoHaNbHbBIX
ctaHaapToB B2B, MblI co3aa/m o6pa3oBaTesibHblil callT «B2B-insight», kiy6 «B2B
MapKeTHUHI» U BeJleM coobiecTBo Ha Linkedin «B2B Ukraine».

Cesa3ambces ¢ Hamu Bol Mosiceme no 3n1ekmpoHHoMYy adpecy: info@b2b-ray.com.
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['moccapui

KnueHTo-neHTpupoBaHue (aHrJ. Customer-centricity, cunonum Buyer-centricity)
— COBpEMEHHOE olpe/Jie/leHHe «KJIMEeHTOOPHUEeHTALMNUY», COTJIACHO KOTOPOMY KJIMEHT
JI0JDKEH HAXOJUTCS B L[EHTPE MPOo1ecCOB KOMMaHUU. POKyC Ha )KU3HEHHOM IMKJIe
KJIMEHTa SBJSAETCS OJHOM M3 XapaKTepPUCTUK KJIMEHTO-LeHTPUPOBAHHOM
opra"usauuu. KiveHTo-1leHTpUpOBaHWE MPOTUBOIOCTABJSAETCA MOHATUAM «CaMO-
LIEHTPUPOBAHUSA» WJIMU «IeHTPUPOBAaHHUSA Ha npoaaxax» (Seller-centriciy), rae
bOKyC Ha KJIMEHTE TepsieTCs.

JITIP - Jluuo, [IpuHumMatoniee Pewenue (anru. Decision-maker) - siBasieTcs oHUM
u3 s BxoAgauux B kpyr JIIIP (DMU - Decision Making Unit). B cioxxHbIX pogakax
B2B kpyr JIIIP-0B MOXeT focTUraTb 5-7 4eJI0BEK B pa3HbIX POJIX, U BEC KOTOPbIX
(cmoco6GHOCTB BIMATH Ha pellleHUs1) MeHseTCA Ha Pa3HbIX ITallaxX [UKJIA 3aKYIKH.

CerMeHTanusl - TMpOLIECC BbIJleJIEHUS OAHOPOJHBIX Tpynn moTpebuTesed (B
CMbICJIE OXUJAHUH M NOTPeOHOCTEN), KOTOpble MNOJLOOHBIM 00pa3oM MOrYT
pearupoBaTh Ha NpejJiaraeMyto MOJUTUKY MUKC (MpeJioKeHne KOMITAaHUH ).

YHuKaibHOe npeasoxeHue nueHHoctu (YIIL) (Unique Value Proposition - UVP
uwan USP) - «sdcHoe TMoOJIOKEHHWE O CYUIeCTBEHHBIX pe3yJbTaTaX, KOTOpble
NOTpeOHTEb MOJy4aeT, UCIOJb3Ysl Ballld NMPOAYKTHI U ycayru». BeipaboTka YIII]
SIBJISIETCSI OZTHOM M3 I'JIaBHBIX 33/1a4 MAapPKETHUHIA B pellleHUM CTpaTerndecKux 3aay
nuddepeHUPOBAHUS U BbIJeIeHUSI KOHKYPEHTHBIX IPEUMYIIECTB.

KPI (Key Performance Indicator) - KintoueBoii [lokazaTtesnb 3pPpexktuBHoctu (KIII)
- NIPUHSATBHIN B OpraHu3aliy u3MepsieMbli oKasaTesb 3GPEeKTUBHOCTHU JeUCTBUN
WJIM TIpo1eccoB. Pa3inyaroT npoueccHbie U LeseBble (uTorosnie) KII3.

CtraTychbl NOTEHIMA/JIbHOTO KJIUEHTA B IUKJIE IPOAAXKU:

1. 3aunmepecosannwuili  (Interested wiau  Engaged):  noTeHUMaJbHBIN
NOTpebHTeNb, NPOSABUBUIMK XOTS Obl pa30Bblil MHTepeC K MNpesJoKeHHUIO
NOCTaBUIMKA.

2. Jlud (Lead wau, B fpyroi tepmuHosioruu MQL - Marketing Qualified Lead):
NOTpebuTesJib HE TOJBKO HHTEPEeCcyeTCs, HO U COOTBETCTBYET LieJIEBOMY
npoduJito, onpeeJiIeHHOMY B CErMeHTalUU KOMIIaHU Y.

3. T'omoswnliii aud (Sales Ready Lead wmnum SQL- Sales Qualified Lead): nupg,
COOTBETCTBYIOIIUMA KPUTEPUSM TOTOBHOCTH, COIJIACOBAHHBIM MEXAY
MapKeTUHIOM U MpojJaxkaMu. [IpyruMy cJoBaMH - 3TO JIMJ, KOTOPOTO
rOTOBbI NPUHSTH NPO/IABIbI.

4. Bvicoko eeposimHasi cdeaka (Sales Opportunity wuam SAL - Sales Accepted
Lead): roToBbIM JIMJ, KOTOPbIM CaM MUIET BCTPeYHd C MOCTAaBUUKOM. Kak
MPaBUJIO, HY>K/IaeTCsI B CKOpeHIIeHr MOKYIIKe.
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